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Heavy Duty Tow Schools with  

Tom Luciano 
 

It was September of 2014 since the MPTA hosted a 2-day Heavy Duty Tow 

School featuring Miller Industries Tom Luciano.  In all reality, the MPTA, actu-

ally towing students were blessed to have Tom here for three days.  As most of 

you know, when Mr. Luciano comes to town, which only means one thingé a 

disciplined, hard nose approach to learning the techniques of heavy duty towing 

and recovery. 

 

Between all three days, over 60 towing operators/students attended this highly 

anticipated event as all were not disappointed.  Spending valued time in the 

classroom learning chains, straps, pivot points and leverage, later trading in the 

classroom textbooks for a great learning experience in the field.  On the third 

day, for the first time, towing operators/students benefited from working with 

Tom learning more about rotators and their delicate operations. 

 

Congratulations to those who attended this Heavy Duty Tow School featuring 

Miller Industries Tom Luciano.  We are fortunate as an Association to have Tom 

back up here every two years.  Soé hope to see you next time!  Special thanks 

to the Pellow family of Twin Cities Wrecker Sales for hosting our great Heavy 

Duty School and working with Miller Industries in securing Tom for three 

days!!! 
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Electric Delivery Trucks on the Horizon  

At the IAA Commercial Vehicle Show in Hannover, Germany, Daimler announced plans to introduce two 

new electric commercial vehicles into the U.S. starting in 2017. The Mitsubishi Fuso eCanter will see a 

"soft launch" in the U.S. next year, most likely in areas such as southern California and New York City. 

 

In addition, Mercedes Vans says it will introduce an e-van, most likely in 2018. The trucks can be charged 

up to 80 percent capacity within an hour with direct current at a quick charging station, or 100 percent in 

seven hours with an AC charger. In the future, rapid charging with 170kW will be possible, meaning 80 

percent battery capacity in only half an hour ð although these superchargers will pack a hefty price tag so 

likely would only be used by larger fleets. 

 

In a roundtable with North American trucking reporters at the show, Wolfgang Bernhard, head of Daimler 

Truck & Bus, explained how rapidly evolving battery technology is making electric commercial trucks 

available faster than the industry would have expected just a few years ago. The performance of batteries 

has improved by 2.5 times, he said, and the costs have come down by about the same amount. Bernhard 

also said electric trucks are better than diesel for urban delivery ð quieter, less emissions and they don't 

face the challenges that diesel engines do in stop and go traffic where they never get to the kind of steady-

state operation and temperatures where they work at peak efficiency. 

 

Source: automotive-fleet.com. 
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 Banks Getting Tougher on Business Loans 

 
 

Lenders are tightening the credit spigots for businesses, raising concerns about an economy thatôs already 

facing global headwinds and a rising risk of recession. 

 

The Federal Reserveôs senior loan officer survey, due to be released on the first of August, is likely to show 

that banks toughened their corporate and industrial loan standards for the fourth-straight quarter in April-

June period, after easing then since early 2010.  In the first quarter of this year, 13% of banks tightened credit 

conditions for loans to mid-size and large businesses, while just 1.4% loosened them. 

 

The trend is worrisome because credit greases the wheels of the economy, allowing companies to buy prod-

ucts and supplies, as well as hire and expand.  Lendersô greater caution is largely a byproduct of the oil in-

dustry downturn, analysts say.  Banks expect delinquencies and charge-offs in the oil and gas sectors to 

ñdeteriorate over 2016 and noted that they were undertaking several actions to mitigate the risk of loan 

losses.ò 

 

When oil and gas companies donôt pay their bills, their suppliers typically get squeezed as well, UBS re-

search analyst Brennan Hawken says.  And lenders, burned by loan defaults often get more conservative, 

UBS credit strategist Stephen Caprio says.  For now, lendersô prudence appears to be mostly affecting riskier 

borrowers.  Joe Lavorgna, chief U.S. economist of Deutsche Bank, says banks are also worried about the 

prospect of a slowing economy. 

 

At the same time, banks are being pinched by narrow net interest margins due to the Fedôs low interest rates 

and its recent forecast that rates will rise more gradually than anticipated.  Large banks also must hold more 

capital against loans under reforms promoted by the financial crisis.  As a result of both developments, many 

banks are dialing back loans to borderline borrowers. 

 

Some small businesses, in turn, are getting a chiller reception when applying for loans.  In the first six 

months of this year, an average of 4.2% of small businesses said their borrowing needs weren't satisfied.  

This is up from 3.1% during the last six months of 2015 according to the National Federation of Independent 

Businessô (NFIB) monthly survey. 

 

Customers with average credit that would have been approved a year ago, are having a much tougher time, 

with both banks and on line lenders, says Ami Kassar, CEO of MultiFunding a loan adviser for small busi-

nesses.  Commercial real estate loans, he says, are even more elusive because of bank capital requirements 

enacted early last year.  Michael Hobbs, president of Chicago based PahRoo Appraisal and Consultancy, 

says the firmsô revenue has grown about 10% a year, however annual sales would increase by 50% if he 

could secure a $75,000 line of credit to hire three more appraisers.  Last year, he says, banks assured him that 

he would get the loan if he continued to boost revenue.  But they recently told him the company lacks 

enough hard assets for collateral, adding theyôre worried about a slowdown. 

 

ñWeôve seen a shift,ò he said.  ñItôs a massive amount of frustration.ò 

 

Source: USA Today 
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"Ooohs" and "Aaahs" Not 

Just for Fireworks 

 
 

Attendees get an eyeful and earful look-

ing at these amazing trucks and talking 

to their owners. From special chrome ac-

cessories to the likes of custom levers and 

graphics that range from pop to classical 

art, the AWP is truly a piece of Ameri-

cana.  

 

Enter your own truck or simply enjoy the 

display and cast your votes on the Pag-

eant's electronic ballot system. The Pag-

eant experience alone is worth the trip to 

B'more!  
 

Register at http://atexposition.com/ 
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Heavy Duty Tow School  

 August 2016 

Featuring Tom Luciano 
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MPTA 2-Day Light Duty Stow School Instructed  

by MPTA Board of Directors 
 

On September 28th and 29th, the MPTA hosted a fall 2-Day Light Duty Tow School.  With MPTA Board of Directors 

in attendance as instructors, the students knew they were in for a great two days of learning.  Nearly 35 students at-

tended the 2-Day Light Duty Tow School to get a better feel for what our industry has to offer.  Although the school 

gives you great ñHands onò learning, preparing a student for the ñreal thingò is a bonus.   Ron Feist and Ron Gardas Jr. 

started with an excellent class-room experience at the beginning of each day.   The information taught in the classroom 

was transferred to the ñHands-onò portion of the school teaching the students the basics and advanced lessons of hook-

ing up and recovering vehicles from roll-overs, lock-outs, securing loads on flat beds, use of dollies, skates, and even 

loading a boat/trailer and motorcycle. 

 

Students were promised to get hands- on training while getting dirty- just like every MPTA tow school.  Every school 

conducted by the MPTA, allows of us to learn more from the instructors as well as from our students. Special thanks to 

the MPTA Board Directors for their time and knowledge, Ron Gardas and the great staff at the DOT off Maryland and 

35E.  Together we continue to support our industry but more importantly, our professionalism.  As always, the time, 

money and personal commitment invested in our schools, itôs all well worth it! 


